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DAY ONE 

9:00 a.m. Welcome and Overview of Virtue Capital Management, LLC
 • The Evolution of Virtue
 • Executive Backgrounds
 • Standards and requirements that 3rd Party Money Managers are required to meet   
  initially (and annually) to be approved and made available on the VCM platform.

9:15 a.m. Investing Philosophy- Strategic, Dynamic, Tactical Strategies
 • Over 100 strategies from more than 35 unique Money Managers, 
  several of which are proprietary to VCM.
 
 • Strategic/Passive Asset Allocation calls for setting target allocations and then 
  periodically rebalancing the portfolio toward those target goals as investment returns 
  skew the original asset allocation percentages. 
 
 • Dynamic Asset Allocation is a portfolio management strategy that frequently   
  adjusts the mix of asset classes to suit market conditions.
 
 • Tactical Asset Allocation allows for a range of percentages in different asset classes 
  over short and intermediate timeframes.  

9:30 a.m.   VCM Creative/ Marketing and Growing Your Practice
 The importance of establishing and building around your company brand. VCM’s
 Creative team can work with you to design, brand, or co-brand any of the following:
 • Company Name/Logo/Tagline
 • Brochure with Bio and Competitive Advantage
 • Whitepapers/Reports
 • Website/Social Media
 • Traditional Seminars/Webinars
 •  Virtual Seminars/Webinars
 •  Digital/Social Approaches
 •  Marketing to your current client base and in your community
 •  Growth through Mergers & Acquisitions
 •  Succession Planning

10:15 a.m.   Break

10:30 a.m.  E&O Coverage
 • Cybersecurity 
 • RIA & IAR coverage (separate from VCM’s E&O policy)
 • Life, Health & Annuity 
	 •	Directors	and	Officers
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10:45 a.m.  IT & Cybersecurity 
 • Best practices 
  o Weekly computer/software updates
  o Virtue Launch
  o VPN - Private Internet Access 
  o Malware Protection
  o Daily/weekly backups 
   • Cloud vs. physical 
  o Disaster recovery plan
  o Outsource IT & Cybersecurity? Analysis?

11:15 a.m.  Working with Business Owners – Matt Kennedy is an IAR with VCM, an author, and 
 inventor of the Integrated Wealth Cycle, a proprietary system designed to maximize 
 wealth potential. He specializes in working with business owners, surgeons, physicians, 
 dentists, and high-income professionals. Matt is a resource for advisors with Virtue 
 working with Dentists and other high-income professionals.

12:15 p.m.   Lunch

1:00 p.m.  Phil Kosmala, CIO, Taiber Kosmala & Associates (TKA)
 • TKA- History and involvement in the development of VCM’s proprietary strategies
 
 • VCM Tactical Overlay Strategies – VCM employs an overlay strategy with a goal to 
  mitigate downside risk. The overlay strategy employs a series of technical indicators 
  which dictate either a risk on or risk off posture.

 • VCM Stop Loss Strategies – We offer a S&P 500 Market Weight, S&P 500 Equal 
  Weight, and Invesco QQQ versions. This series of three strategies (Conservative, 
  Moderate & Aggressive) employs a proprietary stop loss and re-entry methodology. 
  Learn more at www.stoplossportfolios.com.

 • VCM Multi-Trigger Overlay Strategies – Blending some of our most utilized 
	 	 risk	managed	strategies,	these	strategies	provide	trigger	diversification	within	one	
  strategy by employing three separate risk on / risk off indicators, hence the name 
  “Multi-Trigger”. These multiple triggers allow the strategies to be fully invested in 
  equities, partially defensive (risk off) or fully defensive. www.vcmmultitrigger.com.

 • Dual Momentum Sector Strength Models – The relative performance chooses the 
  three best performing sectors on a nine-month rolling platform and invests equally 
  among the three leading sectors. To decrease the aggregate turnover of the model,   
  we hold each invested sector until rolling performance is no longer included among  
	 	 the	top	five	sectors.	To	further	decrease	correlation	and	associated	drawdown	
  between the model and S&P 500 we have included a directional overlay. The 
  directional overlay transitions the portfolio to hold cash. The result is a model in 
  which focuses on the best performing sectors in an upmarket, while defending 
  against bear market scenarios. 

http://www.stoplossportfolios.com
http://www.vcmmultitrigger.com
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2:00 p.m.   Using Tax Planning to save money and sell insurance, Byron McBroom, CPA, 
 Measured Results CPA’s
 • Strategies that could save you and your clients thousands of dollars on taxes.
 • Leverage the tax savings from these strategies to provide your clients with the cash   
	 	 flow	needed	to	fully	fund	life	insurance.

2:45 p.m.  Break 

3:00 p.m.  Jay Pestrichelli, CEO, Zega Financial   – Four Seasons Portfolios, targeting
 opportunity in every market climate. The Four Seasons methodology is unlike most 
 types of investment portfolios you are familiar with. It doesn’t rely on traditional 
 analytical methods to inform trading decisions. Instead, Four Seasons leverages a 
 proprietary quantitative methodology designed not only to forecast the direction of 
 the market, but its range of volatility as well. The Four Seasons was designed to help 
 investors navigate volatility in uncertain market direction and volatility in a manner not 
 offered with standalone technical or fundamental portfolio management style.

3:45 p.m.  Orion –	Orion	frees	advisors	from	back-office	tedium	so	they	can	enjoy	their	business	
 again by devoting their time and energy to better serving clients. Orion provides 
 the integrated and fully customizable technology solutions that advisors need to help 
 grow their businesses over the long term.

 • Software and reports available for advisors
 • Product/portfolio selection including pre-built blended managers/strategies 
  based on risk tolerance. 
 • Developing the recommendation

4:15 p.m.  VCM Service Portal –  Our top priority is to provide unsurpassed customer service to 
 our IARs. To help deliver this service, we have developed the VCM Support Portal.
 In addition to delivering hands-on client management, our support portal will help 
	 advisors	streamline	their	office	workflow	and	is	a	complete	resource	for	advisors	and	
 their staff as it relates to conducting business.

 • Transparency/Accountability	–	All	interaction	between	advisor	office	and	VCM	is	
  documented providing both parties with real time status on all requests.
 • Knowledge Base – Access a tremendous amount of valuable information for 
  advisors and their staff. Including webinars for all strategies on the platform, monthly 
  fact sheets, relevant updates etc.
 • SalesForce Advisor Version – Customized, TD Ameritrade version of the world’s #1 
  customer relationship management (CRM) platform with numerous integrations 
  to various software.

4:45 p.m.  Conclusion of Day 1

5:30 p.m.  Dinner
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DAY TWO 
9:00 a.m.  Orion Planning –	is	primarily	a	financial	planning	software	within	Orion,	but	it	can	do	
	 so	much	more	to	improve	the	way	you	do	business.	Build	extensive	financial	plans	for	
 prospects and clients, featuring:
 • Setting goals
 • Action steps
 • Estate planning
 • Document vault
 • Interactive client intake forms
 • Share plans with clients digitally
 • SalesForce / Redtail Integration
 • Pull in outside accounts using Quovo technology including annuities, life insurance, 
  credit cards, banks, and more.
  
9:45 a.m.  Mark Annese, President, IRMAA Certified Planner
 IRMAA Program Overview
 • Overview
	 •	Certification	
 • Marketing
 • Software
 • Support

10:45 a.m.  Accessing IRMAA Program  

11:00 a.m.  Break

11:15 a.m.  Hanseatic Management Services, Inc. – An investment boutique catering to 
 institutional as well as private clients who believe the ultimate in sophistication comes 
 from simplicity. The Hanseatic model has generated proven track records of capturing 
 alpha and/or preserving capital as it dynamically adapts to the prevailing factors and 
 risks present, not predicted, in a multitude of markets. 

12:00 p.m. Lunch

12:45 p.m.  Scott Sprandel, Institutional Director, Zacks Investment Management - A wealth 
 management boutique formed in 1992 is a leading expert on earnings and using 
 earnings estimates in the investment process. Zacks is a wholly owned subsidiary of 
 Zacks Investment Research, one of the largest providers of independent research in 
 the U.S. Zacks proprietary Risk Managed Dividend Strategy seeks total returns from 
 both capital appreciation and dividend payments. The strategy emphasizes stocks 
 with attractive valuations, strong dividends, and low risk characteristics. Zacks Custom 
 Asset Management is a custom asset allocation service that enables independent 
	 advisors	to	deliver	tax-efficient	investment	management	customized	to	each	client.	
 Each tailored strategy is designed and implemented by one of Zack’s experienced   
 Portfolio Managers.
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1:30 p.m. Case Design Process with the Advisor Development Team Illistration Options 
 • Analysis of product features, fees, and returns from multiple software platforms
 • Custom Annuity and Investment case design, illustrations, and sales support
 • Custom portfolio construction, integrating insurance and investments, 
  based on client risk tolerance and objectives
 • Product/portfolio selection including pre-built managers/strategies

2:15 p.m.  Conclusion of VCM University
 

DISCLAIMER:
The Speakers and presentations at our VA & VCM events are being provided as a service to you. 
The ideas, concepts, software and materials shared at this event are for informational purposes only 
and are meant to illustrate a variety of ways that you can build your business more effectively. How-
ever, opinions and ideas expressed by the speaker are their own and may not reflect the views of VA 
& VCM. You should not treat any opinion expressed by any of the speakers as a specific inducement 
to make a particular investment or follow a particular strategy, but only as an expression of their 
opinions. The speakers’ opinions are based upon information they consider reliable and their state-
ments and opinions are subject to change without notice. VA & VCM does not warrant or guarantee 
the accuracy or completeness of the information presented, and shall have no liability whatsoever 
(including but not limited to) for any direct, indirect, special or consequential damages, loss of antic-
ipated profits or other economic loss arising out of, in connection with or relating to the information 
shared at this event, its use or reliance, or from the pursuit or provision of interested parties. 

All presentations are for financial professional use only and not for client or prospective client 
use. Some concepts may be better suited for dually licensed agents. In order to provide a recom-
mendation to a client about the liquidation of a securities product, including those within an IRA, 
401(k) or other retirement plan, to purchase a fixed or variable annuity or for other similar pur-
poses, you must hold the proper securities registration and be currently affiliated with a broker/
dealer or registered investment adviser. If you are unsure whether or not the information you are 
providing to a client represents general guidance or a specific recommendation to liquidate a se-
curity, please contact the individual state securities department in the states in which you conduct 
business.

Software tools shared at this event are for estimating and educational purposes only and are not 
intended to represent a comprehensive financial plan or to provide specific tax or legal or financial 
advice. Financial Professionals should ensure they continue to follow the current policies on the 
use of any advertising, third-party materials, sale systems, software and/or social media as re-
quired by your broker/dealer and/or the carriers that you represent. Any testimonials provided are 
not indicative of future performance or success and may not be representative of the experience 
of other agents or agencies. Hypothetical examples are for illustrative purposes only. They are not 
guarantees of a specific rate of return or indicative of future performance, and do not depict the 
actual performance of a specific product or its investment options.


